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Price Band
₹277 to ₹291

Face Value

Lot Size

Issue Size
₹10

51 Shares
Issue Type

Book Built

December 18, 2023 to December 20, 2023Issue Opens - 

₹960.00 Cr



Important Events

Issue Size

Fresh Issue

Offer for Sale

32,989,690 shares/  ₹960.00 Cr

Basis of Allotment

Initiation of Refunds

Credit of Shares to Demat

Motisons IPO Listing date

Thursday, December 21, 2023

Thomas Muthoot (Managing Director)
Thomas John Muthoot  (Non–Executive Director)
Thomas George Muthoot   ( Non-Executive Director)
Akshaya Prasad (Non-Executive  Director)

Promoters

Promoters collectively hold 55.47% (Post Issue) of the Equity Share.

Friday, December 22, 2023

Friday, December 22, 2023

Tuesday, December 26, 2023

Sources: DHRP

6,872,852 shares of ₹10
(aggregating up to ₹200.00 Cr)

26,116,838 shares / ₹760.00 Cr



They are a microfinance institution that focuses on rural India and provides small loans
to women customers (primarily for income generation). It is the fourth largest NBFC-MFI
in India in terms of total loan portfolio as of December 31, 2022 (Source: CRISIL Report).
Also, they are  the third largest NBFC-MFI in South India in terms of total loan portfolio
and the largest in Kerala in terms of MFI market share,  with nearly 16% market share as
of December 31st.  It is a major company in Tamil Nadu.  2022 (Source: CRISIL
Report).Total loan portfolio as on March 31, 2023 was Rs 92,082.96 crore.They believe
their business model helps promote financial inclusion by serving low-income
customers.
As of March 31, 2023, the company had 2.77 million active customers served by 10,227
employees across 1,172 branches across 321 districts across 18 states and union
territories in India.They have built a branch network with a focus on underserved and
rural markets with growth potential to ensure easy access to customers.

About The Company
One of India's top microfinance companies, Muthoot Microfin Ltd., offers microloans to female
clients mostly for the aim of generating revenue. It has a proven track record of growth and is
concentrated on India's rural areas. A variety of businesses make up the Muthoot Pappachan
Group, a business conglomerate that includes Muthoot Microfin Ltd. The company offers a
broad range of lending products and services and leverages technology to enhance its
operational efficiency and underwriting capabilities.

Description of Their Business

Sources: DHRP

Their wide range of lending products are aimed at catering to the
life-cycle needs of rural households



Objects of The Offer
The Company proposes to utilize the Net Proceeds towards the funding of the following
objects:

To undertake our existing business activities, and 
To undertake the activities proposed to be funded from the Net Proceeds. Further,
the Company expects to receive the benefits of listing the Equity Shares on the Stock
Exchanges, including enhancing the brand image among existing and potential
customers and creating a public market for the Equity Shares in India.

Sources: RHP

The history of the Muthoot Pappachan Group in working with customers at the bottom of the economic
pyramid helps us better address the needs of women in rural households and design lending products
to cater to their requirements. Company’s Branch Network. Over the past few years, they have
significantly implemented the use of technology across their microfinance operations. They have an
in-house information technology team that has built their technology platform into a business tool,
which they believe helps them in achieving and maintaining high levels of customer service, enhancing
operational efficiency, and creating competitive advantages for their organization.

To improve their underwriting capabilities using technology, they have developed a unique credit score
card along with Equifax to evaluate the creditworthiness of customers by assigning individual credit
scores to their customers. As a result, they can risk profiling each of their customers individually based
on parameters such as payment track record (including any credit defaults in the past two years),
demographics, age, and location. This allows them to strategically allocate more capital to “very low
risk” and “low risk” customers, as compared to “medium risk” and “high risk” customers (as per the
categorization based on the score cards), to maximize their collection efficiency. Apart from utilizing
their unique credit score, they also analyze customers’ credit bureau reports to establish their
creditworthiness and repayment behavior. Further, to expand their digital collections infrastructure,
they launched a proprietary application, called “Mahila Mitra”, in 2021, which facilitates digital payment
methods such as QR codes, websites, SMS-based links and voice-based payment methods. Through
Mahila Mitra, the customers are able to pay directly from their bank account through a secure platform
that requires authentication via OTP and/or PIN payments, track and maintain digital records and
statements of transactions, and earn cashback or reward points on payment transactions.



Track Record Of Financial Performance

Sources: RHP

The following table sets forth our key financial and operational metrics as of or for the years indicated:



Statement of Profit and loss
(All amounts in INR millions, unless stated otherwise)

Sources: RHP



Risks
 The business is vulnerable to interest rate risk, and volatility in interest can impact
its profitability. 
An increase in the level of non-performing assets or provisions may adversely
affect its financial condition.
It is subjected to periodic inspections by the Reserve Bank of India.
The company generates a significant portion of its revenues from South India.
 Negative cash flow was reported in the past. 
Any downgrade in credit ratings may constrain access to capital.
Operates in a highly competitive industry. 

Strengths
Market leadership with a pan-India presence 
The company has rural-focused operations and is committed to the health and
social welfare of customers.
It also has a strong brand recall and synergies with the Muthoot Pappachan Group.
Robust risk management framework leading to healthy portfolio quality.
It has a streamlined and scalable operating model and technology-led systems and
solutions for operations.
Access to diversified sources of capital and effective cost of funds.
Experienced promoters and management team.

Sources:DRHP



The issue's price range, in terms of valuation, is ₹277 to ₹291 per share. A P/E ratio of
Muthoot Microfin is 20.50x is based on a price range above INR 291 and FY23 EPS of INR
14.19 with an industry average of 94.6X.

COMPARISON WITH LISTED INDUSTRY PEERS ( As of Mar 31,2023)

Valuation and Outlook

The business dominates its market and is well-known throughout India. The business is also a
member of the esteemed Muthoot Pappachan group.  Its performance has increased steadily,
and it has managed NPAs. On the basis of annualized earnings for FY24, the issue seems to be
fairly valued.
We recommend giving this initial public offering (IPO) a "SUBSCRIBE" rating for decent listing
gains and for investors who are prepared to take on sizable long-term risks, taking into
account all relevant factors, including management and finances.

Sources: RHP



This report is not for public distribution and has been furnished solely for
information and must not be reproduced or redistributed to others None can use
the report as a base for any claim, demand or cause of action and, also none is
responsible for any loss incurred based upon. The investments discussed or
recommended in this report may not be suitable for all investors. Opinion
expressed is the current opinion as of the date appearing on the material only.
Further, the information in the document has been printed on the basis of publicly
available information; internal data and other sources believed to be true and are
for general guidance only but which may have not been verified independently.
While every effort is made to ensure the accuracy and completeness of
information contained, the company takes no responsibility and assumes no
liability for any error/ omission or accuracy of the information. Recipients of this
material should rely on their own judgments and conclusions from relevant
sources before making any investment.
The investment advice should not be considered to be or taken as an offer to sell
or a solicitation to buy/sell any security. Price and value of the investments
referred to in this material are subject to volatility. Past performance is not a
guide for future performance. Certain transactions -futures, options and other
derivatives as well as non-investment grade securities are subjected to
substantial risks and are not suitable for all investors.

Disclaimer:


