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Price Band
₹542 to ₹570

Face Value

Lot Size

Issue Size
₹5

26 Shares
Issue Type

Book Built

April 3, 2024 to April 5, 2024Issue Opens - 

₹4,275.00 C

Sector: Telecomm-Service 

https://www.screener.in/company/compare/00000061/


Important Events

Issue Size

Fresh Issue

Offer for Sale

75,000,000 shares/ ₹4,275.00 Cr

Basis of Allotment

Initiation of Refunds

Credit of Shares to Demat

Bharti Hexacom LIsting  Day

Monday, April 8, 2024

Jagdish Saksena Deepak  ( : Chairperson and Non-Executive Director)
Devendra Khanna   (Non-executive Director)
Soumen Ray (  Non-Executive Director)
Arvind Kohli ( Independent Director)

Promoters

Promoters collectively hold 70% (Pre Issue) of the Equity Share.

Wednesday, April 10, 2024

Wednesday, April 10, 2024

Friday, April 12, 2024

Sources: DHRP

N/A

75,000,000 shares/ ₹4,275.00 Cr



The Company was originally incorporated in 1995 as ‘Hexacom India Limited’.
Consumer mobile services, fixed-line telephone, and broadband services are
offered to customers in the Rajasthan and the North East telecommunication
circles in India, which comprise the states of Arunachal Pradesh, Manipur,
Meghalaya, Mizoram, Nagaland, and Tripura. their services are provided under
the brand 'Airtel'. A distinct strategy to premiumize the portfolio is employed by
them through the acquisition and retention of quality customers. 

About The Company
Bharti Hexacom, a leading telecom company in India, serves customers in Rajasthan
and the North East. Renowned for its 'Airtel' brand, it provides high-speed mobile,
broadband, and fixed-line services. Their strategy emphasizes attracting quality
customers through digital offerings like 'Airtel Black' family plans, boosting revenue
market share consistently for three years. With heavy investments in network
expansion, boasting over 23,000 towers, Bharti Hexacom ensures a future-ready digital
infrastructure. Leveraging the digital expertise of parent company Airtel, they cater to
growing customer needs, connecting homes and businesses and driving a brighter
digital future in the region.

Description of Their Business

Sources: DHRP

An omnichannel approach and the utilization of data science are used to deliver
an experience to them. Digital offerings are available to enhance customer
engagement and customized offerings are provided through family and
converged plans under the Airtel Black proposition. Continuous improvement of
revenue market share has been observed during the last three Fiscals.

An omnichannel approach and the utilization of data science are used to deliver
an experience to them. Digital offerings are available to enhance customer
engagement and customized offerings are provided through family and
converged plans under the Airtel Black proposition. Continuous improvement of
revenue market share has been observed during the last three Fiscals.



Sources: DHRP

The company proposes to utilise the Net Proceeds towards funding the
following objects:

To carry out the Offer for Sale of up to 75,000,000 Equity Shares by the
Selling Shareholder; and

1.

Achieve the benefits of listing the Equity Shares on the Stock
Exchanges.

2.

Objects of The Offer

As of September 30, 2023, ₹ 203 billion had been invested in capital expenditure
in future-ready digital infrastructure. Significant synergies are derived from the
relationship with our Promoter, Airtel, through the expansive digital
infrastructure, digital experience, and digital services it provides to its
customers.

Set forth below is a map
indicating their area of
operations:



Statement of Profit and Loss (All amounts are in millions of Indian Rupee; except per share data)

Track Record Of Financial Performance



The following table sets forth certain key information of their Company for
the periods indicated:



Leadership has been established and a large customer base has been acquired.1.
Markets with high growth potential have been penetrated.2.
The brand has been established and strong parentage is present.3.
A future-ready network is being built.4.
Distribution and service network is extensive.5.
A management team with experience is in place.6.

Threats
They make money by offering mobile phone services in Rajasthan and the
North East area. If anything bad happens there, it could hurt their business. 

1.

As of December 31, 2023, they had possible debts that they didn't include in
their financial records. These debts could hurt their business, finances, and
results. 

2.

If they make less money from their telecom services because of rules on
prices or pressure to lower prices, it could hurt the business. 

3.

They need a lot of money to pay for their expenses. If they can't get more
money, it could hurt the business, finances, and results.

4.

Strengths

Sources:DRHP



The company benefits from the strong parentage of the "Airtel" group. Net profit
experienced a decline due to one-time accounting adjustments, but gross level
growth was observed. Based on 9M-FY24 earnings, the issue seems to be fully priced.
Leadership in the telecom circles where it operates is virtually assured, and
maintaining this lead is expected. Funds may be considered for parking by investors
seeking long-term rewards.

The cost of the shares is expected to be between ₹542 to ₹570 per share, If we look at the
valuation,Bharti Hexacom has a P/E ratio of 51.91x which is calculated using a price above
₹570 and an FY23 EPS of Rs 10.98 while the industry P/E is 40.27x.

Peers Analysis.

Valuation and Outlook



This report is not for public distribution and has been furnished solely for
information and must not be reproduced or redistributed to others None can use
the report as a base for any claim, demand or cause of action and, also none is
responsible for any loss incurred based upon. The investments discussed or
recommended in this report may not be suitable for all investors. Opinion
expressed is the current opinion as of the date appearing on the material only.
Further, the information in the document has been printed on the basis of publicly
available information; internal data and other sources believed to be true and are
for general guidance only but which may have not been verified independently.
While every effort is made to ensure the accuracy and completeness of
information contained, the company takes no responsibility and assumes no
liability for any error/ omission or accuracy of the information. Recipients of this
material should rely on their own judgments and conclusions from relevant
sources before making any investment.
The investment advice should not be considered to be or taken as an offer to sell
or a solicitation to buy/sell any security. Price and value of the investments
referred to in this material are subject to volatility. Past performance is not a
guide for future performance. Certain transactions -futures, options and other
derivatives as well as non-investment grade securities are subjected to
substantial risks and are not suitable for all investors.

Disclaimer:


